
Sunday morning in Cape Town...yesterday was the hottest day so far this Summer and today it rains... 
 
Interesting week...did a one-to-one session training an SDI facilitator and got some work for next week training with a 
Pharmaceutical company.  I’ll be working in the very same hotel that Peter Roebuck used to kill himself just last week.  I 
won’t be visiting the 6th floor... 
 
Going back to school tomorrow...just for a meeting with the Deputy Head.  We’re using SDI with the pupils.  I’ve always 
thought it strange that schools teach every subject except relationships to a group of people at their most crucial stage 
of development.  It’ll be really exciting for me to get it on the curriculum and maybe once or twice next year I can be “Mr 
Beasor” again….but you can call me “Sir”. 
 
My outsourced jokester has hit a rich vein of gold and some real rubbish is coming up in the next few weeks. 
 
Visited a wine exhibition this week.  Found some great stuff at R22 a bottle...that’s less than 2 quid in real money!  
 
Arsenal...who recently couldn’t hit an elephant’s backside with a banjo now can’t stop winning...funny old game! 
 
Shame about Ricky Ponting’s form...no, not really! 
 
Enjoy your week. 
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Value creating reading for business professionals 

20th November 2011 

This week we used, read, visited, played with... 

One great resource came my way this week courtesy of a reader.  If you want to buy something from the US and they 

only deliver to US addresses check out this website:  www.myus.com 

It represents the way I can buy a new Kindle Fire in South Africa when they’re only on sale in the US at the moment. 

Found a really great  free piece of software that converts video files into other formats.  Check out Miro Video 

Converter.  It’s saved me money because I was going to pay for another product which wasn’t as good as this free one.  

I’m converting vids for my Ipod...the picture’s too small but I like to follow the discussion and conversation...and it’ll be in 

good format for an Itouch which is what I’d buy next if my Ipod ever failed. 

(11-17) 13:37 PST Coram, N.Y. (AP) -- 

A New York man wearing a T-shirt declaring "I'm a drunk" is facing DWI charges after a collision with a police car. 

Suffolk County police arrested 23-year-old Kevin Daly of Coram. They say he crashed into an officer's vehicle at about 

1:45 a.m. Thursday. The officer was treated for minor injuries. 

Daly, who is unemployed, was wearing the T-shirt in a mug shot provided by police. It reads: "I'm not an alcoholic / I'm a 

drunk / Alcoholics go to meetings." 

He was ordered held on $10,000 bail at his arraignment and was issued several traffic summonses. He was 

represented by an attorney from Legal Aid, which has a policy of not commenting on pending cases. 

Daly is due back in court Wednesday. 
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How not to sell wine 

 
 Went to a wine exhibition this week with the intention of buying some wine for my SDI 
Christmas bash. 
 
The first stand sold me 18 bottles at a really good price and we did a deal on the spot with a 
credit card and a wireless card machine. 
 
I then went round the other stands looking for more.   
 
Questions I asked and replies I received were: 
 
“How much is this wine....I’m not sure, I think it’s about 35-40 Rand.” 
“Do you have a business card...afraid not, sir.” 
“Do you have a price list...no, but our website is xxx.com.” 
“Can I buy this wine here tonight...sorry, sir, we’re just exhibiting.” 
 
And it went on and on.  I tried to throw money at them but they refused to catch it. 
 
If I ever meet a cash customer I lock the doors and grab the money before they escape. 
 
I guess winemakers just love their wine...but then if nobody ever buys it you don’t get to 
make much wine. 
 
Shame on them...it’s not hard to be good at making wine and be just as good at selling wine. 
 
Don’t be a great technical person at the expense of the commercial world.  They live together 
and so should you. 
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Red deals 

My knowledge of SDI definitely helps me negotiate more effectively. 
 
I met a “Red” negotiator this week and the deal was done is seconds and the agreement 
cemented within 24 hours. 
 
That’s my sort of deal.  I’m also a “Red” negotiator and I just love fast deals. 
 
I find “Green” deals to be not to my taste...too much detail and analysis...and “Hub” negotiators 
just can’t ever commit. 
 
Remember that it’s people who make decisions and who can exercise discretion in your favour.  
The better you know them and relate to them the easier the process will be. 
 
Never let the issues and the numbers cloud the human element in any deal. 


